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—_ pect thdt a lot of the old furniture sold comes from

Hlecvs Cpnertec xm_j For. 40-29 -7}

By SEYMOUR KOPF

The black folks who mdstly come into Gerard
Gassinger’s furniture store at 1752-66 North Gay
Street call him Dynamo Jerry.

. At a time when practically
all the whites in the neighbor-
hood moved out, Dynamo Jerry
made his decision to stay put.

“Why are you staying in
that neighborhood? To be kill-
ed?" a lot of his white and
black friends said.=

“I'm -staying because the

and I like it here. They like how
. I do business,” answered Dyna-
} mo Jerry as he spun the roulette

in his store. “I just love this
wheel. After you buy something here you play the
roulette. If you win back the rug you bought, you’ll
buy two more, won't you? So what do I lose?”

Dynamo Jerry is 78, and life is a lark with him.
1 spent one hilarious day in his large Wareha}lse
store in what some would call “no man’s land”. I
heard him tell a customer so seriously: “My mother-
in-law is 22 years younger than me and weighs 65
pounds.” And minutes later he told another cus-
tomer and me this yarn:

“ONE DAY I got lost in the woods just out~
side of Baltimore. I was dying of hunger. A wolf
found me and dropped a worm in my mouth. Thl’s
is how I began to learn frog language. Well, don’t
you look at me like that. At my age, would I tell a
lie?” )

The Gassinger name is well respected in Balti-
more. Sons Lou and Gerald Jr. work with Dynamo
Jerry as officers in the firm. One industrialist told
me: “The trouble with {%ose GaSsingers is that they
don’t bend with the wind. They could have gone
modern and moved to a fancy white neighborhood like
most others did. They would have been the biggest in
the business today.”

But if they had—if the Gassingers were merely
cold and dry businessmen concerned only with cash

register figures — a lot would have been missing |

from Gay Street. Well, for example, the New Lebanon
Calvary Church next door to the Gassinger store.
The church was once a bowling alley—until Gassinger
generosity intervened. )

Pass by this church on a Sunday and you will
hear some of the most beautiful singing in the city.
The Rev. Joseph Stewart is pastor there. His church
is a spiritual oasis to many of the forgotten poor.

OR TAKE those rummage sales held regularly
in the stable of an old brewery on the side of the
store. You can still see the individual windows the
horses had. I saw Daisy Mae Edwards and Capt.
Tom Saunders, two popular neighborhood residents,
selling everything from cakes to chairs there. Dif-
ferent churches keep their booths there, and I sus-

Gassingers.

colored people like me here —

0Zhe /lecirs éﬂu,-ue"
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Gassinger cards always have something inspira-
tional on them ., .& %5 . ' :

If you think you are beaten, you are;

If you think that you dare nof, you don't;

I you'd like to win, but think you can’t,

It’s almost certain you won't.

It you think you'll lose, you’re losi:

For out In the world you’ll find

I¥'s all in your state of mind!

Another card tells of six errors in life many

. people held—including the\ “delusion that individual

advancement is made by crushing down others.” I
quote two other errors: The failure to establish the
habit of ‘saving money, and the refusal to set aside
trivial preferences in order to accomplish more im- |
portant things.

HUNDREDS OF blacks have walked miles to
his establishment just to look at a painting of Mar-
tin De Porres, “the Catholic Negro saint and patron
of social justice”. The Gassingers distribute & mimeo-
graphed story about him. There are also paintings of
two Chinese saints. I was told: “Our saints are not

. for sale. We often have business meetings at this
table below St. Martin. This guarantees that nobody

tells a lie.,” -

Jim Bishop wrote in his column the other day |
in this newspaper that mistrust and suspicion plagues
employer-employee relations in America today. This
is true. He rightly chided employers for their lengthy
stupid questions asked on job application forms. But
at Gassinger’s it’s like one big jolly family.

~ SAID PAT and Susan Brannon: “Working here

.with Dynamo Jerry is loads of fun. It's better than

watching those comedy TV shows.” . :

* A lady spun the roulette and walked away with
a pot and pan. I spun and walked away with an
empty piggy bank. Meanwhile, I heard Dynamo Jer-

- ry telling a customer: “Do you know what happened

to me last night? I got lost in my <ar in Catonsville

.and wound up in a forest. I was getting hungry and

a wolf came up to me and put a worm in my mouth
—and that’s how I learned . . .”

A




Gassinger Brothers, %

1768 RORTH GAY STREET
BALTIMORE, MARYLAND 21213

TELEPHONE: 342-7300
Ares Cade: {30V}

Dear Customer:
Gassinger Brothers is going out of the furniture business at Gay Street and
Patterson Park Avenue where we have operated for 52 years. We are forced

to sell our building and want you to benefit by our misfortune.

Everything in our store and warehouse -- furniture — bedding — fioor cover-
ing — must be sold quickly so we're offering our entire stock at large dis-

counts. If we don’t have in stock what you want, we can still help you.

Our wholesaler friends,' The Bagby Furniture Company, Exeter and Fleet
Streets are cooperating with us in this effort to serve you by letting us send
you to their 40,000 ft. display to buy on our account, what you want at a
discount and let you pay cash for it right there. This letter will serve as an

introduction at Bagby's.

Very truly yours,
GASSINGER BROTHERS, INC.

= Sz
Louis A. Gassinger / o 47«-
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The Well T0p

By GERARD P GASSINGEH

‘%‘1‘ this time of ynr if )mu. were in
step with your neighbors, you'd have
the winter window shades rolled up and
put away, the screens up and the sum-
mer ;hades in place. You'd have the

grass summer rugs to l:eep
cool.

These chores mp}ew:l, you had
time in the cool of the evening to relax
in the yard, comfortsbly seatsd an the
settee ar chairs of yol.lr
whdewnenm'ad

waorld, with a nght
thing. In the month o{ May
down the white or ecru

possible sunlight through the dull
ter months. -You then put up the
blue shades to keep the ]

less it was psvek

But Baltimoreans. (our family included) - .

changed rugs and shades as regularly
as the seasoms, for the simple reason
tha:uu:puenuhnddam:tthatm

painted lawn furniture, a settee, table
and two chairs. It was fashionable and
a status symbeal in the 1920’s and 1930s:
Our store sold hundreds of these sets.
Probably™ parts of them are still in use:
around town, because ¢ lvusta.nd.xup
to the weather indefini -

) |

-2 KNEW the living .II.'VIEI of Baltimore. - 2

well through our Furniture store in the
1700 block North Gay street. It was
an outgrowth of another family business.
My father, August A. Gassinger, came
from Bavaria with his , August
F. and Henry J. All were cabinetmak-

ers, and they operstncl a table factory-

via Haven stesi. Teu'd Pay 4 Gig ‘.u.u:

t:r one of thase tahluejs today bet'l?hey
they've become pular again.

were the big ruuugo dining room. models,
made of quartered oak, with a thick cen-
ter column supported by feet which
were carved to resemble eagle claws.
The factory prospered for a few years,
but then my father began to see bet-
ter business possibilities in retailing fur-
niture than in manufacturing it. He
bought the North Gay street property—

from 1754 to- 1778-stocked it, and .

opened for business in 1921. Manage-
ment was my father, his brothers, and
various sons, cousins and in-laws. There
were B85 employees, including 10 door-
to-door salesmen.

As [ mentioned, Baltimoreans of my

=
Icebox ancl

I@_M A

Il

]
i ¢
A : B

generation were methccﬂcal. When- a
couple got married ‘and. set up house-
keeping, they Emceeded in an uncha.ns-

ing pattern.
—coal or gas  burning. raﬂgl.', cabinet,

table, chairs and-an jcebox. The well-"

top icebox was the best. With the door
of the ice’ compartment opening from
the top, it kept cold air trapped when
the door was opened to drop in a block
of ice. It was considered far more ef-
ficient than the box with the side-door
opening, which allowed the cold air to
escape when the door was opened:
The basic bedroom suite consisted of
a double bed, dresser and two chairs.
The living room suite was an over-

J@w

= ,-\._../-7/-..:

: =
the Weeﬁf(end Rug
quUVV

= Mr. Cmgc.r f.eft. i on dxe—mmne ngi: in the 1921 photograph, above, in
his _furml:n jmltwe store. Nﬂu the overstuffed Jo{m up)wlﬂered in- velour.

'smfl'd sm‘n, wing
_ - chair. Itsal-clfo-r!uEEU The bedroom

the kitchen _

chair and l'mngh!

suite cost-very. little more. The -other
day a. customer who bought a bedroom

-smlmmeﬁmagamldmehe

was still using it

lhey could.. aﬂmd m- falm]ms
- rugs; shades, lawn. furniture,
lam p;ctmes radios and- other extras
n?s'thm.r home was furnished. So me-

thedical were they in the order in which

they accumulated their furnishings, you
usually could tell by a- couple’s age
‘just “sbout” what pieces of furniture

L
Ly 'd b -__1-4.5

'(ESTOHERS came to our store and
-bﬁught. In the picture, taken in 1821,

you can see overstuffed sofas. They
wum u holstered with velour, in either
or wine red. In the picture,
Ie-ftmnght are my uncle, Henry J;
my father;. Andy Smith; two - other
salesmen- whose names [ can’t recall;
Frank ]. Metz and, at the far right,
me.
- But we didn’t depend on the walk-in
trade. Ouwr 10
called customers every week or two.
Knockifig at the door, they'd present
the customer with a pin cushion, pot
holder, can opener, yardstick or some
free gift. They carried a file card with

door-to-door salesmen -

each customer’s account. They'd collect
a dollar or two on the aecount, and
show samples or catalogne illustrations
of some- new househald item we were
uﬂenng‘ as a special

In edv collecting installments
lhat a.muu.nl to- a dollar or two, or
sometimes—as litfle as 50 cents, we
furnished many hundreds of homes in
the Baltimore area.

We had. three classes of clients—poor
peopls, wm-k:ng people, and the well -to-
do, with a varied quality and price-
range for each. If you wanted a rug, you
picked- out the best you could afford.
If that was very little, you settled for
]moleum which most people referred to
as “an oilcloth rug.” That was an apt
description, because lincleum in thase
days couldn't compare with the tough
and _lasting floar coverings on the mar-
ket today. Amaeng thanselvu, salesmen
spoke of linoleum as “‘the weekend rug
—guaranteed to last you through Friday,
Saturday and Sunday.”

But most of our merchandise was
top-grade. After 52 years, some of our
early customers still come back to buy
or to chat.

Now, as we prepa.re to close out and
retire, these people will be the part of
the business we'll miss most. O

THE SUN MAGAZINE, JUNE 10, 1973
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